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From teaching art and piano in public schools, to writing 
freelance magazines, to designing graphics, I’ve made many 
mistakes, but learned something new each time. 

After testing and developing different techniques in business 
and life, I’m happy to say that I’ve built systems for things like 
building a successful business, to getting a dream job–so 
I have time to focus on other things that matter to me, like 
friends, family, and hobbies. 

My dream job changes as I do, and over the years, I’ve created 
systems that help me switch directions and accomplish each 
goal. Of course, this is after a fair dose of testing and failure, 
but I want to share the shortcuts with you.

I’m here to help you do what you love and make a difference in 
the world. We’ll do it the smart way. Here are the top 5 tools I 
used to turn my skills into steady income over the years. 

Enjoy!

Grace
http://artiden.com

Hey.
You want to turn your skills into steady income. Or maybe you’re 
looking to earn what you really deserve.

If you have a skill to offer, the world deserves to know about 
it, whether it’s teaching piano or tutoring theory or performing 
violin. Your skill can be anything—you just have to create value.

I’m here to help you live and play, awesomely.

http://artiden.com
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Email is the most personal way to 
connect with people, next to meeting 
them in person. If I can’t get something 
done, I’ll ask someone else to either do 
it for me or teach it to me. For example, 
when I needed to shoot a last-minute 
video segment and I didn’t have a 
camera nor microphone, I reached out to 
a few people (who didn’t even take my 
money!) and they did it flawlessly.

I’ve been able to meet and interview top 
industry leaders that I never would’ve
met otherwise. (Also, I write a blog, 
which I’ll talk about later.) Whether you 
need an interview, a mentor who looks 
out for you, or a new job, there are perks 
that better position you to do so. Below, 
I share tips for writing emails that get 
results, then the actual email scripts that 
get this done—which you can steal!

5. Email Techniques
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When you’re ending the email, include 
two ways to get back to you, like your 
email and number.

They have limited energy and cognitive 
space for arranging a new person into 
their life, so be careful about overwhelm. 
Providing the two contact methods 
will hint that you’ll accomodate their 
schedule as best as possible (which 
you should be doing anyways), but 
don’t mention a day nor time in your first 
email —that’s overwhelming!

IntervIew an expert 
over coffee:

Important people are often busy. When 
you’re writing the email, mix in shortand 
clippy sentences. These make a strong 
statement. The shorter, the stronger.

And write short paragraphs. It’s easier 
to skim short line-lengths than long-
winded blocks of text. Studies show that 
although people think they read faster 
when the line-lengths are short, the 
opposite is really true.

how to Get a busy person to 
pay attentIon (and reply):
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This is where most people sell 
themselves like crazy. I’m a hardworker, 
I have a BA in piano so you will not 
regret working with me… Unfortunately, 
this is also where they risk sounding 
a) conceited, or b) desperate, so 
the chances of getting a reply drops 
dramatically. Often, it’s not personal; 
busy people are just too overloaded to 
pay attention to a new person without a 
good reason.

Instead of talking about yourself, talk 
about them. Make this all about THEM. 
What can you do for them? If this is a 
service that you’d normally pay for in 
cash, what other arrangements can be 
made? For example, I’ve gotten a few 
free consulting sessions by giving free 
publicity to experts on my blog. 

ask for a favour:

Show how you’ve paid attention to them, 
how they matter. 

Did you read their book? Mention 
something from the book; perhaps there 
was something you liked, or something 
you thought could be added. But 
remember to be genuine and intelligent. 
(As in, cut the fluff, don’t say anything 
you don’t mean.)

Get someone to ‘lIke’ you:

Draw on a connection that you have 
together. Did you go to the same 
school? Play the same music? Go to the 
same seminar? Did someone introduce 
you? (The latter is a strong connection—
by introducing you, that friend’s 
reputation is riding on you.) 

Mentioning this connection right off the 
bat will create a bond; the stronger it is, 
the more likely you’ll get their attention. 
Think of this as getting them onto your 
team; you cheered for your country 
during the Olympics, didn’t you?

command theIr attentIon:
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To illustrate this, here’s an email script for asking a busy person to mentor you:

Hi Joe,

My name is Denise, and I’m a huge fan of your 
work. I first came across your book, featured at 
Dutch Design Week, through a mutual friend, 
Maya.

I’d love to get your advice for 15-20 minutes. I’m 
currently working at SAP, but a lot of my friends 
have creative jobs and each time I hear about it, 
I become more intrigued, especially since visiting 
Design Week.

That’s why Maya recommended that I talk to you. 
I’d love to pick your brain on your job and what 
motivated you to choose this career path.

I can meet you for coffee or at your office, or 
wherever it’s convenient for you.

Would it be possible for us to meet?

Thanks,

Denise

P.S. If that doesn’t work with your schedule, we 
can always chat on the phone. Feel free to reach 
me at (778)555-8039 when it’s convenient for 
you.

This is your 
connection; get 

them on your 
team without 

being creepy.

Reinforce the 
connection by 
bringing it up 

again.

Be transparent 
about what 
you’re asking for, 
and do it right 
off the bat. Most 
people will be 
flattered and try 
to help.

You’ll work 
around their 
schedule as 
well, because 
you know that 
they’re busy and 
important.

Ask again. The 
end of the email 

is action time. 
Don’t overload 
them with time 
and date yet.

Optional: This is 
for insanely busy 
people whom 
you probably 
won’t get to 
meet. Tell them 
how to reach you 
right away.
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This email script is for asking busy people to be interviewed on your blog:

Hi Alex,

My name is Peter, and I’m a pianist who 
happened to come across your name recently 
through the Juilliard music database. I’m a big fan 
of your piano pedagogy book.

I’d love to get your advice for 5 minutes. I author 
an musician lifestyle blog at Music & Me where 
we’re featuring different perspectives around the 
world in a new series.

Music & Me has been featured [... name a few 
achievements to establish credibility] and I have a 
hunch that we might be able to sell a few hundred 
of your books because I think my readers would 
enjoy your ideas as well. We’d love to pick your 
brain on your journey in music:

1. What’s the biggest mistake that performers 
make, and how can they fix this?

2. What three things or goals that you hope your 
students achieve/learn from you, if nothing else?

3. If there were one ultimate must-have skill for 
pianists, which would it be, and why?

We’ll feature these answers, your link, your photo, 
and a quick blurb about you and your book.

Looking forward to your response.

Thanks,

Peter

This is your 
connection; get 

them on your 
team without 

being creepy.

Tell them exactly 
what’s in it for 

them.

Again, be 
transparent about 
what you’re 
asking for, and 
do it right off the 
bat. Most people 
will be flattered 
and try to help.

You’ll work 
around their 
schedule; 
give them the 
questions so they 
can decide right 
away. Make it 
quick.

Quickly remind 
them how they’ll 
benefit, to close 

it off.
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Pinterest helps you stay on top of your game. It’s easy to shape your feed to help you 
get your goal by finding the right people to follow. Imagery is powerful, so let’s take 
advantage of Pinterest’s stunning photos. Write your goal on paper, and let’s go!

4. Pinterest Motivation
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Cue + Hook = Habit

A cue is something that reminds you 
of this task. When people watch a 
commercial about ice cream, they start 
craving ice cream—that’s a cue.

A hook is the small step that comes 
next. If a person is craving ice cream, 
she might grab it from the freezer. Then, 
she might think, why not have some fruit 
with the ice cream as well? So she does 
this once. If she sees the commercial 
everyday, she’ll keep doing it. That’s a 
routine with a cue and hook. 

It’s more valuable to practice a skill 
everyday, for even a few minutes, than 
in bursts, every few months. If you can 
keep it up for 66 days, then you’ve 
gotten past the average time for turning 
an action into a habit, and you’ll likely 
have a habit.

That’s the gist of it, but I won’t go into 
detail here. If you’re interested in getting 
motivated, I’ve written another ebook 
about that.

When you follow people on Pinterest 
who are already successful in doing 
what you aspire to do, you’ll get 
inspired—that’s your cue.

Here’s the deal—getting motivated to 
practice (and becoming good at it) 
means creating habits. It doesn’t matter 
how small you start, as long as you’re 
consistent about it. This is the simple 
formula I use to stay motivated:

how to Get motIvated when 
you don’t feel It:
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Look at how everyone else in your field is showcasing their work 
on Pinterest; Pinterest is visual, so whatever you remember 
afterwards is like a litmus test. 

For example, if you’d like to teach piano to kids, look through 
Pinterest and you’ll see that many piano teachers appeal to kids 
and parents by playing music games. Does this work? Are you 
doing the same thing, or better? How will you describe your 
methods to parents? These are questions that will serve you.

showcase your work In a smart way:

Richard Gregory, prominent British neuropsychologist, 
estimates that perception is 90% memory. If you want to stay 
on top of your field, follow the game-changers on Pinterest and 
browse their pins. These visuals will likely stick in your head to 
help you sound smart in your next conversation, no studying 
required! (Of course, remember to follow the right people.)

easIly stay updated on a topIc:

“i want to look back 
on my career and be 

proud of the work, and 
be proud that i tried 

everything.” 
Jon Stewart
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3. Resume Tricks
If you think your resume is a limp piece of paper with bulletpoints, you’re wrong. This 
is the piece of paper that can help you step into opportunities and jobs. For example, 
your resume, along with a blog, can help you get hired for almost any position, whether 
you have little experience or a lot. I’ll be sharing some of these tips below.
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There is a secret language to resumes; 
most people who can’t get hired, can’t 
get this language either. You have 
about 30 seconds to catch the hiring 
manager’s attention before they move on 
to the next person.

The trick is being super specific about 
portraying the person you are, and 
making sure this matches the person 
they want to hire—make every word and 
bullet point support this picture.

One summer, I got a teaching position 
by cold calling the studio and sending 
my resume to the director when she 
requested it. I had the option of flying 
over to New York or Hong Kong to 
coach musicians—check, dream job. 

How did I land a job with a cold call? 
I stood out; my resume was the piano 
teacher who developed music curricula, 
fluent in jazz and classical. I also wrote a 
blog that detailed these ideas.

I did other stuff, like make websites and 
help people grow their businesses, but I 
didn’t include that in my resume because 
it didn’t matter for the position I was 
applying for. 

The kick that few people realize is that 
you can have more than one resume. I 
have a writing resume, a piano teaching 
resume, and an entrepreneur resume. 
All these paint portraits of different sides 
of me, and they are all valid. I use each 
of these in different situations and they 
have serve me well.

stand out In a crowd 
(to Get hIred):

bonus tip #1: the techniques for 
writing emails to important people 
in the start of this ebook applies to 
writing your resume!

bonus tip #2: to understand how the 
hiring manager will picture you, get 
someone to look over your resume for 
30 seconds and have them describe 
the person they envision.
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Let’s say you’d like to get hired for a high school music teaching position. If you look 
through 30 job postings for high school music teachers, you’ll notice the same 4 - 6 
job requirements coming up. Keep track of these bullet points.

Now, look at your resume; which bullet points are missing? Go out and get them.

test how employable you are:

bonus tip #1: Remember that your resume should be one page—everyone thinks 
they’re an exception but really no one is!

bonus tip #2: if your resume includes interests or irrelevant activities that don’t 
support your case, cut them out. instead, include relevant activities that hint at your 
interests, or how well-rounded you are. For example, being captain of the hockey 
team is relevant to management and implies that you’re athletic.
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2. Notebook Systems
I use my notebook to plan and build systems. I have shelves of notebooks, in two 
categories: ideas and events. Ideas are possibilities for the future, events are 
documentations of the past. I’ve glued recycled papers together to make a one-of-a-
kind notebook. Talk about designer! These ideas are valuable, and I’ll show you how to 
build your own systems, or self-running formulas, to get the income you’re looking for.
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Kids’ group classes are some of my favourite to teach!

Document all the steps you take towards 
your goal in a physical notebook. When 
you repeat the steps, tweak the system 
and see what happens.

buIld your own system to 
never repeat mIstakes:

For example, when I taught art to young 
kids as a freelance teacher, I wanted 
to create the most fun and engaging 
class possible. It was difficult for some 
students to focus on one art piece for 
an hour, so I experimented with different 
structures and activities. 

We tried playing games, and 
showcasing everyone’s work, or even 
having trivia quizzes. I discovered 
their utmost attention was connected 
to a prop, like a card or toy. Bonus 
points if the prop was related to our 
lesson. Anything to do with candy was 
exciting. And students tended to be 
more focussed when my board (the 
art piece they were learning to draw), 
was placed higher than the table. That 
way, no one could accidentally peek at 
their neighbours’ piece and make little 
comments—or worse, laugh.

Each time I tweak the system, I note the 
changes and whether it gets me to my 
goals. For example, if you’re teaching a 
group class, you can test the best way 
to order the activities to keep everyone 
engaged. A tweak might make all the 
difference. Look at how people are doing 
it successfully and try to borrow their 
system, so you can tweak their results.
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There are bad ideas, then interesting 
ideas. There are no good ideas, unless 
you’re developing the idea or making 
a startup, in which case you inherently 
need to believe it’s a good idea.

If you think about it, the world’s most 
successful ideas are the most simple, 
not necessarily the ‘best’. Pinterest lets 
people share photos. Instagram lets 
people share square photos. Heck, 
Snapchat makes your photos disappear 
forever. 

One of the easiest idea-generation 
techniques is called a brain dump. Grab 
a notebook and dump all your ideas 
there, not caring what comes out. 

When you sift through afterwards, you 
might see something interesting, you 
might not. If not, leave it alone for a 
while; the ideas will solidify and perhaps 
fit together when you’re least expecting 
it. Then repeat the brain dump.

A bad idea is defined by people; you’re 
a person, so you have a say in what’s 
bad. To me, a bad project is something 
intentionally harmful, to humans or 
the environment (like pesticides and 
sweatshops), and I will refuse to work 
with these clients. I’m not saying that 
bad people are involved in these 
companies, I’m saying that it would be 
a bad project for me because I wouldn’t 
be passionate at all. 

Remember, there are bad ideas, and 
interesting ideas. 

Get brIllIant Ideas:

Can you tell that I’m a fan of (fun) photography? 
Every photo in this ebook is taken with my phone!
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5. A Blog that Gets Results
Each of my blogs, over the last 7+ years, have accomplished important goals for me. 
My design blog helped me learn how to design and code. My current music blog 
helped me get my dream jobs. Like I said, I’ve made many mistakes— this system took 
almost a decade to test and polish, and I’m going to share a bit of it with you below.
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If you’re stressing (or tired) about finding 
your passion — hold up, dude. I’ve been 
there. Along the way, I began to think of 
it like this: Passions change as people 
do. Feel free to explore without sticking 
to it for the rest of your life. And your 
blog is the perfect place to explore.

There are two types of blogs—technical 
and personal. The most popular blogs 
are a mix of the two, because humans 
like to see other humans behind expert 
façades.

Find any topic that you’d like to get paid 
for (like teaching piano, coding) and do 
it as often as you can, even if you share 
it with others for free. Then document 
this journey on your blog. It’s alright if 
you decide eventually that you don’t love 
doing it. Try something else.

Remember how I cold called a music 
studio? It happened after I began 
exploring teaching techniques on my 
blog; the studio directors read my ideas 
and wanted to fly me over to NYC as a 
music teacher— it was awesome. 

Later, I started loving my side design 
business so much that I wanted to put all 
my energy into it. Now I design graphics 
for different business owners, to help 
them get noticed and make more money 
in a fun and awesome way. (Did you get 
this? It’s an elevator pitch… I talk about 
crafting your own down below!)

dIscover your passIon… 
and Get paId for It:

I love to dance, but I’m more passionate about 
teaching other skills, and that’s totally alright!
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If you do it correctly, writing one topic for 6 months means 
you’re going to become an expert in it. The first two months 
will echo what everyone else has said. But when you run out of 
normal ideas, you’ll come up with the unconventional ones.

I began my blog by writing about how to play piano, and 
my writing only picked up after I started writing about deep 
psychology techniques in music.

After you have a bunch of posts with interesting ideas, send 
one post to a few industry leaders. If your ideas are truly 
interesting or revolutionary, not everyone will like them, so don’t 
get discouraged. And if you’re really doing something new, no 
one can give good advice because it hasn’t been done before.

Get notIced by Industry leaders:

Standing for what you believe in means you might offend 
someone out there. For example, a piano teacher can be 
passionate about music and cite a million studies showing the 
benefits of music. However, certain parents out there don’t 
believe in music for their kids, which is totally fine; she isn’t 
going to stop teaching music because a stranger is offended.

Same with your blog. Employers are looking for passionate, 
interesting people. So don’t be afraid to take a stand on your 
blog and show personality. Don’t hide who you are, because 
they’ll find out anyways. With that being said, don’t write 
anything that you don’t want to be held responsible for.

Increase your chances of GettInG hIred:

“if you can't get 
hired being your true 
self, you don't want 

to work there.” 
Penelope Trunk
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This is my About page elevator pitch. My 
audience is business owners and creative 
people, so your pitch might sound very different. 
Go to the next page where I show you how to 
craft your own pitch!

The first rule to getting hired is that the 
hiring manager has to like you, especially 
if they have to work with you. So they’re 
are more likely to hire friends, or people 
recommended by friends; it’s that 
someone hired through a connection has 
some sort of proven track record.

However, you can move forward by 
helping the hiring manager feel like she’s 
friends with you, through your blog. 

One technique for getting personal 
without being incriminating (or boring) 
is having an amazing About page—it’s 
almost the 2nd most-visited page on any 
blog. Craft an About page that clearly 
states the value you can bring, without 
being overly pushy or sleazy.

The person viewing your About page 
should see some sort of elevator 
pitch—a summary of what you do— 
without having to scroll down. When 
people don’t see anything interesting 
right away, they’ll leave… and your 
elevator pitch should be one of the most 
interesting things you can say. 

Hint: if you’re not interested in your own 
elevator pitch, then you’re probably 
doing it wrong. Either that, or you’re not 
looking for the right job.

wIn the hIrInG Game beInG 
played around you:
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what they get
(the outcome)

This is what I might say:

Hey, i’m Grace. i design graphics for small business owners to help them get noticed 
and make more money in a fun and awesome way.

My blog’s About page is a fancier version of the pitch above.

The pitch works whether you’re a freelance business owner conveying your value to 
someone you meet, or trying to get hired. Let’s try a pitch using the bonus method.

Hey, i’m Joe. i teach piano to kids with autism by playing music games, to introduce 
the life-long love of music and improve motor control.

Note: While the pitch is given to parents or a school board, you’re doing this for kids, 
so they’re your ideal audience.

This is your space, your opportunity to show off your brightest side (remember— you’re 
not trying to show everything, just your expertise, or it’ll get muddled). For example, if 
someone searches you on Google, they’re interested in you already. 

bonus tip: put your top skills and qualities on sticky notes by your computer, so 
you stay true to showcasing this side of yourself.

Yes, go for it!

here’s my scrIpt for a Good elevator pItch:

I [action] to/for/by helping [ideal audience] to [benefit]

describe what you do

type of person/group you can summarize

bonus: How do you do tHis—wHat’s youR metHod oR FeatuRe?



Want more of this?
I hope you enjoyed these tips that can change your life and 
business! (They sure changed mine.)

If you know anyone else who might benefit from this, feel free to 
forward this to them.

If you’re interested in getting more great tips for turning your 
skills into a dream job, join my free newsletter where I send 
proven techniques and lifestyle updates to my readers.

This is just a quick slice of what I share—you’ll get Insider 
updates on new techniques that you won’t find anywhere else.

Here’s the link again:
http://artiden.com/more-tips/

Grace

http://artiden.com/more-tips/
http://artiden.com/more

